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Visualize, Test-Drive, Revisit Your Retirement Plan 

   So you’ve made it to retirement. Or perhaps you haven’t, but are thinking about it/are working towards it 
every day. After all, it’s one of the main commonalities between our clients: the need for help in preparing to 
one day retire. But what if you get bored? What if your plan (or – heaven forbid – lackthereof) is not up to 
snuff? We recommend taking a “Test Drive” of your retirement (preferably before) to try it all on for size… 

   “Whether you think you can, or you think you can’t - you’re right.” – Henry Ford 
First things first, we recommend creating a vision of retirement. What will it look like for you? Will you want to 
play more golf? Fix up the house? Spend time with grandkids? Relax with your partner? Travel? Once you have 
that vision, the next step is to establish a plan – and we can help you. 

   But as with any major decision, we feel it’s one best made with a solid understanding of what life afterwards 
might look like. For this reason, we support the idea of taking a “test-drive” of retirement (anything between a 
couple weeks to a couple months) to make sure your plan will work. Odds are, if you’re in the later stages of 
your career, you’ll have the ability to take a few extra weeks off [and if not, it might be time to talk about a pay 
raise]. 
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   We came across a Wall Street Journal article by Glenn Ruffenach in March (the 21st of 2019 to be exact) that 
highlighted a number of interesting points we’d like to convey when it comes to this idea: 

Test-Drive of Retirement 

• Time: Be specific. Plan out your test-drive’s calendar and see what happens. Are you able to adhere to 
it? Did it go right out the window? Do you think you’ll be able to keep this up? Would you rather go 
back to work (in some capacity)? 

o It’s perfectly normal for recent retirees to “get bored” and go back to work. In fact, a lot of times 
you’ll find your previous employer quite happy to hire you back – often at a premium to what 
you were compensated with before! 

• Money: Again, be specific. If you don’t have a budget yet, reach out to us and let us help you create 
one. Were your finances on track during your test-drive? Do you have enough in the event of an 
emergency?  

o The “test-drive” of living on your retirement budget does not have to be limited to the amount of 
time you spend on your temporary “stay-cation” – try adhering to it for a longer period of time. 

• Relationships: How are things with your spouse/friends/family? Be honest. Are they sick of you? Are 
you sick of them? The freedom and flexibility to spend more time with those you love is one thing, but 
over-stepping/over-staying your welcome is another. 

o Have candid conversations about whether or not your spouse is enjoying their added time with 
you as much as you’re enjoying your newfound time with them – particularly after that initial 
“Honey-Do” List is completed… 

• Health: How is your current/long-term health? Again, be honest. You might not have to go to the doctor 
very often during your “test-drive”, but plan for the worst and hope for the best when it comes to this 
category. 

o What would a major change in your health lead to? More boredom? More financial stress? Do 
what you can to make sure you’re ready for whatever retirement throws at you – including a 
change of plans. 

Enclosure: 
   Along with this newsletter, we have included a piece from our friends at T. Rowe Price that provides a little 
more insight on the benefits of creating a vision for retirement. We hope you find it beneficial and reach out 
with any questions or comments you might have. 
   As always, thanks for your involvement and have a great rest of your summer! 
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